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FACT:
 

We CAN take strategic control of
how much income tax, and the
timing of the taxes that we pay,

and such control can have a
dramatic impact on our families
wealth for multiple generations.



Introduction
Wealth development isn’t necessarily easy, and it becomes more
difficult when we allow the tax man to have more control of our
funds than we should. 
 
That is why our service is called the Advanced Financial Freedom
Plan. Because taking back control of your taxes IS financial freedom. 
 
For many of us we work very hard and diligently do what we’ve been
taught. Put some away for later. Throughout the years, we’ve been
taught the most effective way to save for retirement was in our
401(k)’s. We were given the myth that we would be in a lower tax
bracket in retirement than during our working years. 
 
For a few that might be the case, but not for my clients. They also
didn’t tell you about the DOUBLE taxation your retirement account
distribution could cause. Yes, the double taxation. They didn’t tell you
that a $1.00 distribution from your IRA could cause $0.85 of your
social security to also be taxed or that it could cause a Medicare
surcharge called IRMAA, so that the $1.00 distribution was actually
causing a tax as if it was $2.00 being distributed. 
 
Well, if we planned well, we’ve managed to save enough to provide
throughout a retirement and perhaps even leave some behind to
make the lives of our children and even grandchildren a little easier. 
 
But the truth is we lose large percentages of our wealth through a
continuous erosion of income taxes. In this erosion only gets worse
when retirement comes.
 
In these Case Studies, we are sharing with you how we've helped
clients save - or make - millions in lost wealth.



What do we offer?

Most of us worked hard developing the wealth we have, and we know it is
what we keep that matters more than what we make. 
 
At Tax Plan For Wealth, Inc. we engineer various strategies and tax efficiency
models that allow you to fully take control of your income taxes with the long
term in mind. 
 
As financial advisors we understand that when it comes to managing wealth
that better investment returns equals more money. And we also understand
that reduced investment risk equals more safety which comes with a
compromise of investment growth. 
 
We usually need to prioritize between greater returns or more safety. But only
when it comes to strategic tax strategies, both are provided. 

Reduced income taxes equals more wealth without increasing risk. It’s a double
win! And we offer our planning services with a written money back guarantee.
 
THE WORLD'S FIRST 'ADVANCED FINANCIAL FREEDOM PLAN™' IS A TAX REDUCTION &
INCOME PLAN THAT IS GUARANTEED TO  CREATE A FINANCIAL BENEFIT OF  AT
LEAST 10X OUR PLANNING FEES... OR IT'S FREE!
 
That's how much we believe in proper tax planning, and how confident we are
that we can make a significant difference to your finances. But don't take our
word for it, let us show you...

Reduced income taxes = more wealth WITHOUT increasing risk. 

 
 
 
 

More wealth = more retirement safety.



Meet John* & Linda* 
We Cut over 30% From Their Income Tax Bill
John is still working, and plans to retire at the age of 70,
whereas his wife Linda has recently retired.  They have
$150,000 and $370,000 in their current IRA respectively. They
are currently selling a rental property and expect to receive
$175,000 in net proceeds. 
 
We’ve detailed their projections with, and without
implementing our Tax Planning Strategies.

In addition to the IRA and the real estate for sale, they have another $68,000 in taxable
accounts. All of our plans vary annual cash flow needs as we don't spend the same each year. 
We factor in inflation which can vary for each category of spending. The earnings and
inflation assumptions used in the plan are agreed to by the client. 
 
The household budget for health insurance until Linda reaches age 65 is $13,200. Effectively it
would adjust down at Medicare age of 65, but because of inflation it doesn’t appear to. This is
a modest couple with a paid off house requiring $45,500 a year to live on plus another $3600
a year for travel. They prefer to use a 3.25% inflation rate. The travel will stop after 20 years. 
 
Other than Lifestyle, healthcare and travel for twenty years, the only other budgetary need is
a new vehicle. Every five years they'll plan to trade in a car, the next one in 2020. They expect
to pay $15,000 over and above their trade in every five years also had a 3.25% inflation rate.
 
On their investment accounts, they desire to use a 7% average earning rate on IRAs and Roth
IRAs, and a slightly lower 6% rate on taxable investment accounts. To help offset their
budgetary needs at the age of 70 using a 2 ½% inflation rate John is expecting $39,036 year of
Social Security Income. However, based on our recommendation, he will be able to file a
spousal benefit beginning in August 2019 of $1248 a month and still collect deferral credits
on his own benefit until the age of 70. This is because his wife will be 62 at that time. She will
collect her benefit of $21,840 year.

† Benefit shown at age 70 - $1248 mo + 2.5% inflation until then taking spousal restricted
†† Expected proceeds from sale of investment property.

*Actual client data with the name changed for privacy reasons.



Projections

Over the next 20 years, our recommended strategies would save John and Linda just shy of
$70,000 in income taxes. To be honest, I am not divulging all the work product. In fairness,
more of the taxes ARE bring paid up front, less later. So in fairness, we should indeed
question how this upfront payment impacts wealth.
 
Wealth outcome is as important to our analysis as taxes paid, if not more so. But just as
important as gross wealth, we also analyze NET WEALTH™. By NET WEALTH™, we are
referencing not just the amount in the IRA accounts that you get to see on your statement,
but in reality – the amount of money that is yours after paying off the hidden 'tax leans' to
the IRS on your retirement account. To analyze that, we must assume a certain portion of the
IRA will be lost funds to income taxes, either by you at some point, or by your heirs.
 
At the end of the 20 years, by following our proposed strategies in such a way that the client’s
gross wealth would have decreased by approximately $42,000 and their net wealth would
have increased by approximately $200,000. There is probably a better way to phrase this:
Would you give up $950k in IRA’s (subject to tax on future distributions and subject to RMD’s)
and $750K in Taxable accounts (growth taxed each year) to have $1.650k in a Roth account
never to be taxed?
 
I hope this is a rhetorical question.
 
We'll be discussing additional benefits on a NET WEALTH™ basis as we go along in this Case
Study. 



Projections
This is perhaps the most telling. The top five rows is
evaluating data on a gross basis, the bottom five on a
net basis. If we compare current versus the proposed
plan, we would’ve lost $751,000 in the taxable
account and we would’ve lost $957,000 in the IRA on
a gross basis for a total loss of $1.7 million in wealth. 
 
However, in the proposed plan, we would’ve then
gained $1,666,000 in the Roth IRA. That effectively
means that we were able to transfer 97.5% of our
gross wealth from the IRA and the taxable account
into a Roth IRA, meaning our cost to do that transfer
of assets net of the tax cost was 2.5% after 20 years. 
 
So if I suggested to that you could realign your
wealth into Roth IRAs and after 20 years on a gross
basis net of all costs you would be down by 2.5%,
would that be attractive to you?

Now if we did the same review, and if we look at it on a NET WEALTH™ basis, meaning that if
we assume that you own 75% of your IRA and Uncle Sam owns 25% of your IRA. Using that
assumption, your IRA value decline by 75% of what it actually declined - so your IRA really only
lost $1.4 million in value and you’d still now have $1.6 million in your Roth IRA. 
 
The value in your Roth IRA would represent 117% of the net value decline in your IRA in and
your taxable account. In essence the government’s is paying you 17% to prepay the mortgage.
 
Notice for this couple we did not recommend a Roth conversion of 100% of the IRA. At the end
of 20 years, we still retained $175,000 in their IRA. That is because we did not need to pay tax
to convert all of it and we are able to distribute some of his IRA dollars in retirement. We could
do so at a zero tax rate for this couple. Please note it takes a specific expertise to be able to do
this work. This couple in our tax plan has a tax free retirement when we we are done.

The only fair way to compare between Column A and Column B is to assume the heir either
doesn’t need any of the distributed inheritance and will allow it to accumulate during their
lifetime for the next generation, or there is a stable but equally comparable distribution need.
Part of our detailed analysis identifies wealth differences for the heirs based on the intended
recipient. 
 
For John and Linda assuming all monies were accumulated for the third-generation, over 36
years column A net of taxes would accumulate to $14,000,000 and in column B which is our
proposed plan would accumulate to $28,000,000 - a 100% increase in wealth for the heirs.

Lastly let’s look at the
evaluation for the heirs. Since
heirs can stretch IRAs and
Roth IRAs over their lifetime,
there are tax advantages in
both cases to doing both. 



Projection
There are so many moving parts in retirement, it takes a true expert to help you determine
which category you fall in and how to best provide a wealth benefit. The problem for most
is that the advice that we have available comes from fragmented sources. 
 
We could look to our typical financial advisor/wealth manager/financial planner to consult
with us on these matters. For those true advisors that go beyond just investing money for
you, the good ones are supposed to be long-term strategic thinkers with a primary goal to
help you make smart money decisions over the long-haul. 
 
That’s the benefit they would bring to the table. However, it’s fairly rare to find one that
could also claim and truly demonstrate to be a tax expert that applies the tax expertise on
a long-term strategic plan.
 
When we do our plans, we do not use inadequate financial planning software, rather we
use tax software that can calculate your income tax burden over multiple decades.
 
While other advisors may often be well-intentioned, they typically lack the proper
understanding and tools to provide a long-term tax plan. Additionally, fee-based advisors
would have a conflict of interest. I like to explain that with our IRAs and 401(k)s we don’t
really own everything in those accounts. We get to invest everything in our accounts and
our advisors that are fee-based get paid on the entirety of it, but we really have the
equivalent of a mortgage on those assets (a debt obligation to the IRS) and as our account
grows, so does our mortgage.
 
There are many occasions when prepaying a portion of that mortgage or even the entirety
of that mortgage via a Roth conversion strategy can provide a great long-term benefit to
your wealth by transferring the monies into investment accounts where the growth will
never be subject to erosion from taxation again. 

Initially, when you pay down the mortgage - from
my perspective your net wealth stays relatively
the same, but your investable assets, what your
advisor gets paid on, goes down. And that creates
a conflict of interest. Some advisors are indeed
suggesting Roth conversions, but are doing so
because it is the “in thing” to do, without a true
understanding of the inter-workings of all thing’s
“tax”. 
 
That might be akin to you walking into a doctor’s
office with a stomachache, and with no
questioning or examination, the doctor handing
you a bottle of Tums. Be cautious of where you
get your advice from.

The rest of the case study is locked to
members only. To access the complete case

study and other wealth maximization
resources, click the button below.

 
 
 

Get Your Financial Freedom
Membership

https://www.taxplanforwealth.com/ff-login
https://www.taxplanforwealth.com/ff-login


Projection
There are so many moving parts in retirement, it takes a true expert to help you determine
which category you fall in and how to best provide a wealth benefit. The problem for most
is that the advice that we have available comes from fragmented sources. 
 
We could look to our typical financial advisor/wealth manager/financial planner to consult
with us on these matters. For those true advisors that go beyond just investing money for
you, the good ones are supposed to be long-term strategic thinkers with a primary goal to
help you make smart money decisions over the long-haul. 
 
That’s the benefit they would bring to the table. However, it’s fairly rare to find one that
could also claim and truly demonstrate to be a tax expert that applies the tax expertise on
a long-term strategic plan.
 
When we do our plans, we do not use inadequate financial planning software, rather we
use tax software that can calculate your income tax burden over multiple decades.
 
While other advisors may often be well-intentioned, they typically lack the proper
understanding and tools to provide a long-term tax plan. Additionally, fee-based advisors
would have a conflict of interest. I like to explain that with our IRAs and 401(k)s we don’t
really own everything in those accounts. We get to invest everything in our accounts and
our advisors that are fee-based get paid on the entirety of it, but we really have the
equivalent of a mortgage on those assets (a debt obligation to the IRS) and as our account
grows, so does our mortgage.
 
There are many occasions when prepaying a portion of that mortgage or even the entirety
of that mortgage via a Roth conversion strategy can provide a great long-term benefit to
your wealth by transferring the monies into investment accounts where the growth will
never be subject to erosion from taxation again. 

Initially, when you pay down the mortgage - from
my perspective your net wealth stays relatively
the same, but your investable assets, what your
advisor gets paid on, goes down. And that creates
a conflict of interest. Some advisors are indeed
suggesting Roth conversions, but are doing so
because it is the “in thing” to do, without a true
understanding of the inter-workings of all thing’s
“tax”. 
 
That might be akin to you walking into a doctor’s
office with a stomachache, and with no
questioning or examination, the doctor handing
you a bottle of Tums. Be cautious of where you
get your advice from.

The rest of the case study is locked to
members only. To access the complete case

study and other wealth maximization
resources, click the button below.

 
 
 

Get Your Financial Freedom
Membership

https://www.taxplanforwealth.com/ff-login
https://www.taxplanforwealth.com/ff-login


Projection
There are so many moving parts in retirement, it takes a true expert to help you determine
which category you fall in and how to best provide a wealth benefit. The problem for most
is that the advice that we have available comes from fragmented sources. 
 
We could look to our typical financial advisor/wealth manager/financial planner to consult
with us on these matters. For those true advisors that go beyond just investing money for
you, the good ones are supposed to be long-term strategic thinkers with a primary goal to
help you make smart money decisions over the long-haul. 
 
That’s the benefit they would bring to the table. However, it’s fairly rare to find one that
could also claim and truly demonstrate to be a tax expert that applies the tax expertise on
a long-term strategic plan.
 
When we do our plans, we do not use inadequate financial planning software, rather we
use tax software that can calculate your income tax burden over multiple decades.
 
While other advisors may often be well-intentioned, they typically lack the proper
understanding and tools to provide a long-term tax plan. Additionally, fee-based advisors
would have a conflict of interest. I like to explain that with our IRAs and 401(k)s we don’t
really own everything in those accounts. We get to invest everything in our accounts and
our advisors that are fee-based get paid on the entirety of it, but we really have the
equivalent of a mortgage on those assets (a debt obligation to the IRS) and as our account
grows, so does our mortgage.
 
There are many occasions when prepaying a portion of that mortgage or even the entirety
of that mortgage via a Roth conversion strategy can provide a great long-term benefit to
your wealth by transferring the monies into investment accounts where the growth will
never be subject to erosion from taxation again. 

Initially, when you pay down the mortgage - from
my perspective your net wealth stays relatively
the same, but your investable assets, what your
advisor gets paid on, goes down. And that creates
a conflict of interest. Some advisors are indeed
suggesting Roth conversions, but are doing so
because it is the “in thing” to do, without a true
understanding of the inter-workings of all thing’s
“tax”. 
 
That might be akin to you walking into a doctor’s
office with a stomachache, and with no
questioning or examination, the doctor handing
you a bottle of Tums. Be cautious of where you
get your advice from.

The rest of the case study is locked to
members only. To access the complete case

study and other wealth maximization
resources, click the button below.

 
 
 

Get Your Financial Freedom
Membership

https://www.taxplanforwealth.com/ff-login
https://www.taxplanforwealth.com/ff-login


Projection
There are so many moving parts in retirement, it takes a true expert to help you determine
which category you fall in and how to best provide a wealth benefit. The problem for most
is that the advice that we have available comes from fragmented sources. 
 
We could look to our typical financial advisor/wealth manager/financial planner to consult
with us on these matters. For those true advisors that go beyond just investing money for
you, the good ones are supposed to be long-term strategic thinkers with a primary goal to
help you make smart money decisions over the long-haul. 
 
That’s the benefit they would bring to the table. However, it’s fairly rare to find one that
could also claim and truly demonstrate to be a tax expert that applies the tax expertise on
a long-term strategic plan.
 
When we do our plans, we do not use inadequate financial planning software, rather we
use tax software that can calculate your income tax burden over multiple decades.
 
While other advisors may often be well-intentioned, they typically lack the proper
understanding and tools to provide a long-term tax plan. Additionally, fee-based advisors
would have a conflict of interest. I like to explain that with our IRAs and 401(k)s we don’t
really own everything in those accounts. We get to invest everything in our accounts and
our advisors that are fee-based get paid on the entirety of it, but we really have the
equivalent of a mortgage on those assets (a debt obligation to the IRS) and as our account
grows, so does our mortgage.
 
There are many occasions when prepaying a portion of that mortgage or even the entirety
of that mortgage via a Roth conversion strategy can provide a great long-term benefit to
your wealth by transferring the monies into investment accounts where the growth will
never be subject to erosion from taxation again. 

Initially, when you pay down the mortgage - from
my perspective your net wealth stays relatively
the same, but your investable assets, what your
advisor gets paid on, goes down. And that creates
a conflict of interest. Some advisors are indeed
suggesting Roth conversions, but are doing so
because it is the “in thing” to do, without a true
understanding of the inter-workings of all thing’s
“tax”. 
 
That might be akin to you walking into a doctor’s
office with a stomachache, and with no
questioning or examination, the doctor handing
you a bottle of Tums. Be cautious of where you
get your advice from.

The rest of the case study is locked to
members only. To access the complete case

study and other wealth maximization
resources, click the button below.

 
 
 

Get Your Financial Freedom
Membership

https://www.taxplanforwealth.com/ff-login
https://www.taxplanforwealth.com/ff-login


Projection
There are so many moving parts in retirement, it takes a true expert to help you determine
which category you fall in and how to best provide a wealth benefit. The problem for most
is that the advice that we have available comes from fragmented sources. 
 
We could look to our typical financial advisor/wealth manager/financial planner to consult
with us on these matters. For those true advisors that go beyond just investing money for
you, the good ones are supposed to be long-term strategic thinkers with a primary goal to
help you make smart money decisions over the long-haul. 
 
That’s the benefit they would bring to the table. However, it’s fairly rare to find one that
could also claim and truly demonstrate to be a tax expert that applies the tax expertise on
a long-term strategic plan.
 
When we do our plans, we do not use inadequate financial planning software, rather we
use tax software that can calculate your income tax burden over multiple decades.
 
While other advisors may often be well-intentioned, they typically lack the proper
understanding and tools to provide a long-term tax plan. Additionally, fee-based advisors
would have a conflict of interest. I like to explain that with our IRAs and 401(k)s we don’t
really own everything in those accounts. We get to invest everything in our accounts and
our advisors that are fee-based get paid on the entirety of it, but we really have the
equivalent of a mortgage on those assets (a debt obligation to the IRS) and as our account
grows, so does our mortgage.
 
There are many occasions when prepaying a portion of that mortgage or even the entirety
of that mortgage via a Roth conversion strategy can provide a great long-term benefit to
your wealth by transferring the monies into investment accounts where the growth will
never be subject to erosion from taxation again. 

Initially, when you pay down the mortgage - from
my perspective your net wealth stays relatively
the same, but your investable assets, what your
advisor gets paid on, goes down. And that creates
a conflict of interest. Some advisors are indeed
suggesting Roth conversions, but are doing so
because it is the “in thing” to do, without a true
understanding of the inter-workings of all thing’s
“tax”. 
 
That might be akin to you walking into a doctor’s
office with a stomachache, and with no
questioning or examination, the doctor handing
you a bottle of Tums. Be cautious of where you
get your advice from.

The rest of the case study is locked to
members only. To access the complete case

study and other wealth maximization
resources, click the button below.

 
 
 

Get Your Financial Freedom
Membership

https://www.taxplanforwealth.com/ff-login
https://www.taxplanforwealth.com/ff-login


Projection
There are so many moving parts in retirement, it takes a true expert to help you determine
which category you fall in and how to best provide a wealth benefit. The problem for most
is that the advice that we have available comes from fragmented sources. 
 
We could look to our typical financial advisor/wealth manager/financial planner to consult
with us on these matters. For those true advisors that go beyond just investing money for
you, the good ones are supposed to be long-term strategic thinkers with a primary goal to
help you make smart money decisions over the long-haul. 
 
That’s the benefit they would bring to the table. However, it’s fairly rare to find one that
could also claim and truly demonstrate to be a tax expert that applies the tax expertise on
a long-term strategic plan.
 
When we do our plans, we do not use inadequate financial planning software, rather we
use tax software that can calculate your income tax burden over multiple decades.
 
While other advisors may often be well-intentioned, they typically lack the proper
understanding and tools to provide a long-term tax plan. Additionally, fee-based advisors
would have a conflict of interest. I like to explain that with our IRAs and 401(k)s we don’t
really own everything in those accounts. We get to invest everything in our accounts and
our advisors that are fee-based get paid on the entirety of it, but we really have the
equivalent of a mortgage on those assets (a debt obligation to the IRS) and as our account
grows, so does our mortgage.
 
There are many occasions when prepaying a portion of that mortgage or even the entirety
of that mortgage via a Roth conversion strategy can provide a great long-term benefit to
your wealth by transferring the monies into investment accounts where the growth will
never be subject to erosion from taxation again. 

Initially, when you pay down the mortgage - from
my perspective your net wealth stays relatively
the same, but your investable assets, what your
advisor gets paid on, goes down. And that creates
a conflict of interest. Some advisors are indeed
suggesting Roth conversions, but are doing so
because it is the “in thing” to do, without a true
understanding of the inter-workings of all thing’s
“tax”. 
 
That might be akin to you walking into a doctor’s
office with a stomachache, and with no
questioning or examination, the doctor handing
you a bottle of Tums. Be cautious of where you
get your advice from.

The rest of the case study is locked to
members only. To access the complete case

study and other wealth maximization
resources, click the button below.

 
 
 

Get Your Financial Freedom
Membership

https://www.taxplanforwealth.com/ff-login
https://www.taxplanforwealth.com/ff-login

